
WHAT YOU NEED TO KNOW ABOUT

SALE LEASEBACK

Visit merchantsfleet.com/essential-businesses/ or call 
866.653.2737 to get in touch with our specialized fulfillment 

WHEN DOES IT MAKE SENSE

DEPRECIATION SCHEDULE
Opportunity for Depreciation Schedules to be 
Repositioned More Appropriately to Service 
Term

FUNDING
Cost of Funds May be Less Expensive

CONSOLIDATION
Bring All Services Under One Roof

CASH INFUSION
Transition from Owned Vehicles to Leased 
Vehicles

TARGETING  THE “RIGHT” VEHICLE
Balance Optimum Vehicles vs. Those That Must 
be Replaced

BENEFITS

MAKING SURE IT’S A FIT FOR YOUR FLEET

CASHFLOW 
IMPACT

VENDOR & 
LESSOR 

AGREEMENT

TERMINATION 
FEES

CREDIT 
APPROVALS

Work with your FMC to evaluate these factors and make sure you have a clear path to a sale leaseback.

An option to free up cash flow for your organization is through a sale leaseback. Through this 
process, the lessor purchases your asset infusing cash into your organization and leases that asset 
back to you to ensure no operational interruption. This works well in a few different scenarios.

Retain All 
Existing 
Vehicles

Optimize Your 
Service Terms

OPTIONS

Streamline 
Financing 
Options

Replace 
Vehicles 

with More 
Efficient Models
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You Have Owned Units 
That Are Still Needed 
Operationally

You Have Capital 
Constraints and Need a 
Cash Infusion

You Lease but Want to 
Change Lessors to 
Achieve Better Results


